NAROW

Distributor

Powering partner growth
with Arrow + |IBM

your |IBM business

You know your customers. You understand your market. Arrow and IBM
provide the expertise, tools and support to help you take your business
further. Through specialist technical expertise, enablement programs and go-
to-market support, Arrow can help channel partners turn IBM innovation into
real customer value and sustainable business growth. Whether you're building
new capabilities or expanding your existing IBM practice, Arrow can help you
move faster from opportunity to revenue.

Why partner with Arrow for IBM?

Arrow brings together
deep IBM expertise,

technical resources and

ecosystem support to
help channel partners
accelerate their IBM

business. With a strong

KEY ADVANTAGES

Deep IBM

expertise

presence across 18
countries in EMEA,
Arrow works alongside
IBM to help partners
develop capabilities,
build solutions and
bring them to market

INCLUDE:

Arrow delivers one of the broadest
IBM proficiency portfolios in the
channel, covering Al, automation,
data, infrastructure and hybrid cloud

technologies.

Innovation and
co-creation

Arrow experience centers help
partners test ideas, develop use
cases and bring scalable solutions to

market faster.

faster. Dedicated teams,
specialised engineering
support and advanced
enablement programmes
help partners unlock

the full potential of IBM
technologies.

Hands-on
technical support

Arrow specialists support channel
partners with solution design,
proof-of-concept development and
technical enablement to accelerate
customer projects.

End-to-end
partner support

From pre-sales design and education
to marketing programs and post-sales
support, Arrow empowers partners
across the entire sales cycle.

Discover. Develop. Scale.
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Discover

In this section, channel

partners will find
foundational content
designed to support

early-stage discovery and
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Develop

This stage helps partners
turn ideas into practical,
customer-ready solutions.
It includes content and
support designed to shape
use cases, define solution

practical learning. This
Includes discovery tools,
product-focused content
and sales assets that make
it easier to identify where
to play and how to start.

approaches and build
stronger offers around
real customer needs.
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Scale

This stage is focused on
growth and go-to-market
execution. It includes
resources designed

to help partners build
demand, strengthen
market presence and
accelerate business
development around IBM
solutions.

Your growth engine for IBM

Arrow combines IBM technology leadership with deep channel expertise,
helping partners access new opportunities and accelerate business growth.

Discover how Arrow can help grow your IBM business.



https://secure-eugo.arrow.com/accelerate-your-IBM-business

